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The 2005 Annual Meeting in New Orleans was as exciting as the city in which it
was held. This year MDRT members were encouraged to bring a guest. This was
an opportunity to expose non-members to MDRT. Over 9,000 members and guests
attended the meeting.

The theme, “synergize!” aptly symbolized the energy that was created when the
motivational stories, educational sessions, experienced colleagues, networking
opportunities all came together.

The MDRT members who worked so hard to develop the outstanding program were
Vice President of the Annual Meeting Programs Division, Mitchell W. Ostrove
and his chairs Jo Ann Favia, Mark S. Jones and Richard Sawyer. Annual Meeting
Program General Arrangements Division Vice President Ventry J. Plummer, his

chairs Frank W. Andreoli, Sally W. Munford and John L. Thomas and the hundreds

of PGA volunteers made the meeting run so smoothly. A sincere thank you to all.

) 2
Adelia C. Chung, CLU, ChFC
President, 2005 MDRT

Million Dollar Round Table Phone: 847.692.6378
325 West Touhy Avenue Fax: 847.518.8921
Park Ridge, IL 60068-4265 USA Web site: www.mdrt.org
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George B. Pickett,
J.D., CLU, Immediate
Past President, Jackson,
Mississippi, is a 35-year
MDRT member with
three Court of the
Table and two Top of
the Table honors. A
three-time Divisional
Vice President, he has
served as a Chair and
member of 54 MDRT
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as a committee Chair
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for Advanced Life
Underwriting and the
National Association of
Securities Dealers. He
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mittee member of the
Maine Estate Planning
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ing the 23rd District in
the Maine Senate and
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community boards.

James E. Rogers,

CLU, CFP, Secretary,
Vancouver, British
Columbia, Canada,

is a 32-year MDRT
member with 23 Top

of the Table honors.
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Chair of the Leadership
Committee, he is a two-
time Divisional Vice
President and has served
as a Chair or member of
13 other MDRT com-
mittees and task forces.
He is a Silver Knight of
the MDRT Foundation
and a Platinum Knight
of the Canadian MDRT
Foundation. Rogers

was 2000 and 2001
chair of the Canadian
Association of Insurance
and Financial Advisors
and earned Advisor’s
Edge magazine’s 2001
Career Achievement
Award. He also served as
chair of the Regulatory
Committee of the
Financial Planners
Standards Council. In
his community, Rogers
serves on the University
of British Columbia
Senate.
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